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The acquisition or sale of a business involves numerous legal and practical issues, including enormous time pressure and
unique public relations problems. Bose McKinney & Evans' sophistication in these transactions enables us to get to the heart
of the deal and close it.

Our lawyers have:
• Handled countless sales of stock, sales of assets and mergers 
• Negotiated earn-outs, escrows, leveraged buy-outs and other deal variations, both taxable and tax-free 
• Represented purchasers, sellers, lenders, financial intermediaries and venture capitalists 
• Counseled our publicly held clients in friendly and hostile takeovers 
• Engineered shark repellents, management severance packages, poison pills and other defensive measures 
• Closed acquisitions involving sophisticated and highly regulated businesses, such as Internet and broadcasting      
   companies, as well as family businesses.          

Bose McKinney & Evans attorneys have represented hundreds of clients in their mergers and acquisitions.  Below are just two
examples of our work.

When the owners of an Internet social networking company became unhappy with their Silicon-valley counsel, their
investment banker asked Bose McKinney & Evans to step in and complete the sale to a large media company.  We negotiated
the purchase agreement, helped the sellers identify intellectual property and other legal issues to be addressed prior to the
sale, worked out varying levels of partial seller financing – twice – when the buyer’s funding repeatedly fell short prior to
closing, and finally closed the deal after marathon late-night meetings on last-minute issues.

A provider of business process outsourcing services needed additional capital and technical resources to grow to the next
level and decided to sell a majority stake in the business to a foreign strategic buyer.  Bose McKinney & Evans lawyers
represented the seller in the negotiations over an earn-out provision in the purchase contract, which was complicated by the
desire of the parties to integrate their operations, manpower and other resources after the closing while still tracking the
performance of the sold company on a stand-alone basis.  The transaction also was subject to special rules because of the
ownership of a substantial stake in the company by an employee stock ownership plan.  After intense negotiations
compressed into a short-time span, the deal was signed and closed.  The final version of the purchase agreement gave the
sellers a chance to receive significant additional payments under the earn-out if management
could use the resources provided by the new majority owners to meet earnings projections.
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